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S K I L L S

Cellar Management

Vendor Rela�ons

Tas�ng Events Coordina�on

Wine Selec�on And Pairing

Private Wine Tours Organiza�on

Sales And Distribu�on Exper�se

Communica�on Skills

Marke�ng Crea�vity:

Presenta�on Skills

Wine Sales

L A N G U A G E S

English

Spanish

R E F E R E N C E S

DAVID HMELIDZE
Eclipse
+971555586303
david@eclipse.ge

KSENIIA ZAKHAROVA
St.Bunny
xeniaza@yandex.ru

A B O U T  M E

As a versa�le wine professional, I bring extensive experience from crea�ng wine
lists for restaurants to promo�ng wineries. I have a deep understanding of cellar
management, a passion for customer educa�on, and a proven track record of
organizing successful wine events. My talents extend to sales and distribu�on,
where I've cul�vated rela�onships with winemakers and distributors, op�mized
inventory, and boosted wine sales. I am eager to contribute these skills and
experiences to your team.

W O R K  E X P E R I E N C E
SOMMELIER

ST.BUNNY |  TBIL IS I
J U N  2 0 2 3  -  N OV 2 0 2 3

▪ Led a comprehensive overhaul of wine list focusing on unique selec�ons

▪ Established high-value partnerships with top-�er vineyards and distributors

▪ Executed a dynamic pricing strategy, boos�ng wine sales by 10%

▪ Enhanced guest experience through personalized wine recommenda�ons and
service

▪ Import and distribu�on of wine from abroad

MANAGER OF WINE EVENTS

WINE CLUB |  TBIL IS I
N OV 2 0 2 2  -  P R E S E N T

• Managed a variety of wine events, exceeding client expecta�ons in a�endance
• Established key rela�onships with wineries and distributors for enhanced event
quality
• Designed private wine tours for corporate clients, offering personalized
experiences
• Created marke�ng campaigns for event promo�on, leveraging various
adver�sing channels

MANAGER OF WINE SALES

ECLIPSE WINERY |  TBIL IS I
M AY 2 0 2 1  -  J U N  2 0 2 3

• Boosted wine sales by 20% in first year through a strategic plan
• Iden�fied growth opportuni�es by analyzing market trends
• Raised team performance by 15% with a sales incen�ve program
• Established key partnerships, increasing sales volume drama�cally

E D U C AT I O N
BACHELOR

SAINT-PETERSBURG HUMANITARIAN UNIVERSITY OF TRADE
UNION |  SAINT-PETERSBURG
2 0 2 2

• Mastered conflict resolu�on, interna�onal rela�ons & peacebuilding theories
• Developed crucial communica�on skills through specialized training
• Gained significant understanding of psychological dimensions influencing
conflicts
• Acquired prac�cal skills in media�on, dispute management & promo�ng
coopera�on

PASS WITH MERIT

WSET 2  |  LONDON
2 0 2 2

• Skilled across prominent wine regions, varie�es, & winemaking techniques
• Proven exper�se in wine tas�ng, produc�on, and food pairing
• Proficient in wine service, storage best prac�ces, & cellar management
• Knowledgeable about wine business, labels regula�ons, and quality factors

GRADUATE CERTIF ICATE

KABISTONI  |  TBIL IS I
2 0 2 3

• Absorbed vast knowledge about the intricate Georgian wine culture
• Gained exper�se on indigenous Georgian grape varie�es and cul�va�on
techniques
• Understood impact of tradi�onal wine-making methods like qvevri and clay
fermenta�on on the wine styles
• Developed a nuanced palate through guided Georgian wine tas�ngs
• Gleaned insights into Georgian wine's role in global markets and its cultural
significance
• Acquired prac�cal knowledge in Georgian wine tourism, key regions, and
prac�ces


